Corky Hyatt Seminars – Missouri Real Estate Practice Course by Correspondence 

FINANCING WORKBOOK 

Instructions: If you are completing this section by computer, you may either [1] underline or [2] highlight
 the correct or most correct answer.  If you are completing this section in writing, please circle the correct or most correct answer!

1) What are the two main concerns about approving loans from the lender’s perspective:

2) What is the function of the Loan Underwriter:
3) What are the two main concerns of the loan underwriter when considering approving a home purchaser and which of the concerns listed in question 1 above do each of these answer:
4) How long a “track record” does the lender want to look at when approving a borrower?

5) What documentation and how many of these documents will most lenders require of self-employed borrowers?

6) Why do rent history or mortgage history matter to a loan underwriter?

7) What is the purpose of “Credit Scoring?”

8) What credit score assures that a borrower will be approved for a loan?

9) If a prospective borrower has a poor credit score, what will the lender consider or require to make the loan?

10) What information does a credit report supply to a lender? Name four items.
11) What other public records will a lender review before making a home loan?

12) How many years will most lenders require that a borrower show he or she has corrected his or her credit after a bankruptcy?

13) What is the lender looking for when he reviews a borrower’s employment history?

14) List four questions that an underwriter will ask from an appraisal report before approving a home loan?

15) For a conventional buyer, the qualifying ratios are (highlight the correct answer!)
a) 29% and 41%

b) 33% and 38%

c) 28% and 36%

d) Not one of the above is correct

16) The difference between a true conventional and an insured conventional loan is

a) A conventional is no more than 80% loan to value

b) Insured conventional is 81% to 100% loan to value

c) Both “A” and “B”

d) Neither “A” nor “B”

17) To qualify for an insured conventional loan the buyer must

a) Be approved by the primary lender only

b) Be approved by the P.M.I. provider only

c) Be approved by both the primary lender and the P.M.I. provider

d) Not one of the above is correct

18) Conventional loans 

a) Generally are not assumable 

b) May be kept by the lender or sold on the secondary mortgage market

c) May be fixed rate or adjustable rate loans

d) All of the above are correct
19) F.H.A. loans are 

a) Insured by the D.V.A.

b) Insured by the F.N.M.A.

c) Insured by F.H.A., a department of H.U.D.

d) Guaranteed by H.U.D.

20) D.V.A. loans are

a) Insured by the D.V.A. (Department of Veterans Affairs)

b) Insured by H.U.D. (Department of Housing and Urban Development)

c) Guaranteed by the D.V.A.

d) Guaranteed by H.U.D.

21) Insured conventional loans are

a) Insured by P.M.I. companies

b) Insured by H.U.D.

c) Guaranteed by P.M.I. companies

d) Guaranteed by H.U.D.

22) The purpose of programs such as the Community Home Buyer and FNMA Flex 97 is

a) An alternative to F.H.A. financing for purchasers with minimum down payment funds

b) An alternative to Insured Conventional financing for purchasers with minimum down payment funds

c) An alternative to D.V.A. financing for buyers with no down payment funds available

d) Not one of the above is correct

23) Community Home Buyer program qualifying ratios are

a) 29% and 41%

b) 33% and 38%

c) 28% and 36%

d) Not one of the above is correct
24) F.H.A. qualifying ratios are

a) 29% and 41%

b) 33% and 38%

c) 28% and 36%

d) Not one of the above is correct

25) Which of the following statements is most correct about the primary financing programs? 

a) F.H.A. loan qualifying ratios like conventional are based on gross monthly income

b) D.V.A. loan qualifying is based on net monthly income after the deduction of federal, state, and local taxes as well as social security

c) Both “A” and “B” are correct statements
d) Neither “A” nor “B” are correct statements
26) Temporary buy-down programs are available for which of the following types of financing?

a) FHA

b) Conventional

c) Both FHA and Conventional
d) Neither FHA nor Conventional
27) A family who wants to buy a home has monthly income of $3600 and debt of $611 qualifies for a maximum loan of $144,162.  They are seeking a 30 year loan at a 6% interest rate.  The taxes are $100/month and the insurance is $75/month. Using your real estate or financial calculator (or the financial calculator in your phone)
, figure for the monthly principle and interest:
a) For a conventional mortgage loan:  Enter maximum P & I: 
28) Using the same figures as the last question, figure the monthly payment for a 15 year loan instead of a 30 year loan.
a) At a 15 year term, the monthly payment including PITI is 
29)  Conventional loans above the limit set by FNMA (Federal National Mortgage Association) are called jumbo or non-conforming loans.
a) True
b) False
30)  Conventional loans are available for the purchase of

a) Single family homes

b) Duplexes, triplexes, and four-plexes

c) Both “A” and “B”

d) Neither “A” nor “B”

31) FHA financing is only available for 

a) Owner occupied financing

b) First time buyers

c) Properties priced under $68,500

d) None of the above

32) D.V.A. loans are only available for

a) Veteran-purchased investment properties 

b) Veteran-occupied properties

c) Veteran-occupied and veteran-investor properties

d) Veteran-occupied and veteran-investor properties if the veteran makes a down payment

33) A veteran and a non-veteran can

a) Be co-purchasers with a D.V.A. loan

b) Be co-purchasers only if the non-veteran is the spouse of the veteran

c) Be co-purchasers only if they put at least 5% down

d) None of the above

34) To determine whether or not an adjustable rate mortgage is an attractive program for the buyer, consider the following element(s)

a) The margin and the index

b) The initial interest rate 
c) Both “A” and “B”

d) Neither “A” nor “B”

35)  An FHA buyer may use a gift letter for all of their down payment as long as the gift is from which of the following groups?
a) Parents, grandparents, sisters, brothers, and uncles or aunts

b) Any direct relatives

c) Both “A” and “B”

d) Neither “A” nor “B”

36) For FHA and DVA loans, 

a) There are certain closing costs which the buyer may not and the seller must pay

b) The buyers must be given the option to void their contract if the property doesn’t appraise for purchase price

c) There are specific requirements for new home purchases

d) All of the above

37) For conventional loans

a) There are certain closing costs which the buyer may not and the seller must pay

b) The buyers must be given the opportunity to void their contract if the property doesn’t appraise for purchase price

c) There are specific requirements for new home purchases

d) None of the above

38) For D.V.A. loans, the buyer must

a) Have no more than a 41% debt ratio

b) Have no more than a 38% debt ratio

c) Have no more than a 36% debt ratio

d) None of the above
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� Use the highlight function in Microsoft Word.  Please use a bright color from those available in Word.  The  yellow highlighter sometimes doesn’t come through when you email your workbook!  Thanks!


� If you don’t have any of these, use the factor of $6.00 for a loan of $1,000 at 6% for 30 years. Use the “circle” method of figuring payments and maximum loan amounts if you don’t have a financial calculator. If you don’t know how to figure the qualification using the ratios, see the example in the text!
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