Kansas Required Broker CORE:

Brokerage Relationships, Managing & Supervising Licensees, & Common Violations

WORKBOOK


1. List three systems that brokers can create and maintain to assure that their associates follow Kansas license law:
2. What does “R & R” stand for?
3. List three types of company records that create the “ideal” paper trail for following license law and to reduce liability:

4. Describe one of the items of “expert advice” listed in the textbook for helping associates improve their contract-completion skills.
5. What’s included in a “Priority Item Checklist” for a closed sale?

6. What does Kansas license law allow a company to do to “personalize” the required brokerage disclosure brochure?

7. List ten legal duties of Seller’s Agents to their seller client:
8.  List two legal duties of Seller’s Agents to the Buyer:
9. Name three of the material facts actually known by the licensee which must be disclosed to the buyer by a seller’s agents:
10.  List ten legal duties of the Buyer’s Agent to the Buyer?

11. List three legal duties of the Transaction Broker to the Seller:

12. List three legal duties of the Transaction Broker to the Buyer:

13. List four items of information that shall not be disclosed by a transaction broker without the consent of all the parties to the transaction:
14. Name four pieces of information which the Transaction Broker may disclose unless the disclosure is prohibited by the parties to the transaction:
15. List five legal duties of the Designated Seller’s Agent to the seller: 
16. List five legal duties of the Designated Buyer’s Agent to the buyer:

17. Describe how designated seller or buyer agency is different from single seller or buyer agency:
18. Can more than one agent be designated to represent one single seller or buyer?
19. Define, in your own words, undisclosed dual agency and describe why it is illegal in Kansas.

20. What brokerage relationship do you automatically become when you seller your personal seller client’s property to your personal buyer client?
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