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1) What is the point of including the Orchestra leader analogy in a course about the real estate transaction closing process? 

2) Explain how Murphy’s Law applies to the closing process.
3) Why do you need to know your real estate sale contract “upside down?”

4) Before presenting an offer to a seller, list two information items which would be helpful to learn about the buyer?

5) Describe three “ground rules” that the listing agent might set for his sellers prior to presenting the offer?

6) List three techniques for capturing testimonials from sellers or buyers at a closing to use in your promotions?

7) Before using a testimonial, what must you secure in writing?

8) List two techniques for “keeping control of the closing progression:”

9) List three brokerage relationships documents that must be utilized during the negotiating and closing process to meet Kansas license law requirements:

10) List three important items of information included in Schedule A of the Commitment for Title Insurance:

11) For what does A.S.H.I. stand?

12) What does it mean that a contract form “favors” a party and give an example of a clause in a contract which “favors” one of the parties.

13) List three “Ground Rules” for presenting an offer to your client:

14) When a seller decides to make a counter offer, what three results can occur?

15) What is the deadline in Kansas for depositing an earnest money check?

16) In Kansas, is the deadline in calendar days or business days?  What is the difference?

a) Calendar or Business

b) What is the difference?

17) What is the purpose of the Preliminary Title Report?

18) What does a listing or selling agent need to know about HUD 1 Settlement Statement’s?
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