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1. Why are REALTORS® in a better position with statutorily defined “brokerage relationships” than with “common law” defined relationships?

2. In Kansas, the brokerage relationships section of license law is called “BRRETA”.  What does “BRRETA” stand for?

3. Circle the correct answer: Which transactions are covered by Kansas brokerage relationships requirements?

3.1.  Residential only?

3.2. Commercial only?

3.3. Both Residential and Commercial? 

4. In Kansas, what is the difference between the brokerage disclosure brochure presentation between residential and commercial lease/sales?

5. Is Disclosed Dual Agency still a legal brokerage relationship in Kansas?
6. List 5 seller/landlord duties as defined by the brokerage relationships section of Kansas license law:

7. List 5 buyer/tenant duties as defined by the brokerage relationships section of Kansas license law:

8. Define “Transaction Broker”

9. What is the brokerage relationship “assumption” for Kansas?
10. How does a “designated agent” become a “designated agent?”

11. What is the role of the broker when his/her agent is a designated agent?

12. Why is it legally acceptable for a designated agent to discuss the confidential information about his/her seller or buyer client with the agent’s broker?

13. Circle the correct answer: Must a broker/owner offer each of the following brokerage relationships?

13.1. Designated agency?


Yes
No

13.2. Disclosed dual agency?

Yes
No

13.3. Transaction brokerage?

Yes
No

14. When must the seller agency contract be signed in Kansas?

15. When must the buyer agency contract be signed in Kansas?

16. Sellers and buyers must approve which brokerage relationships “in theory” in their listing contract?

17. Define “Ministerial Acts”:

18. List five “Ministerial Acts”:

19. Kansas license law states that the brokerage relationships disclosure brochure must be presented as follows:

20. List four required elements of brokerage relationships which must be explained in the broker disclosure brochure for Kansas:

21. When cooperating with another company to show their listing or when they show your listing, what must you “tell” or “ask”?

22. Name three actions that terminate a “brokerage relationship”?

23. List two obligations which survive the termination of a brokerage relationship:

24. What actions end the requirement to keep confidential information confidential following the end of a listing contract?

25. Name three office procedures which must be managed to preserve the confidentiality’s of seller or buyer clients:

26. Define each of the following Misrepresentation terms:

26.1. Fraud: 

26.2. Negligent Misrepresentation: 

26.3. Conscious Ignorance: 

26.4. Innocent Misrepresentation: 

27. Define “Justifiable Reliance:”  
28. Define “Red Flag” in terms of misrepresentation:
29. Give three examples of a “red flag” that you might commonly find in a house you’re showing:

30. List four ways you can avoid misrepresentation:

31. What remedies does the consumer have who has been the victim of misrepresentation?
32. What remedies does the consumer have against the REALTOR® who has misrepresented a property:
33. Complete the following information:
33.1. Full name as on your license:

33.2. Kansas license number and letters:  Letters:

Numbers:

33.3. Home address:

33.4. Home Phone:

33.5. Email address:
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Questions? Call Corky at 913-897-2200 or Email Corky@CorkyHyatt.com. To receive credit, send this completed workbook, the exam with 90% correct and your course fee by credit card to www.PayPal.com or mailed check to Corky Hyatt, 8501 W 194 Terrace, Stilwell, KS 66085.

